AFP

Association of
Fundraising Professionals

AFP Greater Toronto Chapter provides this form as a way to track (and keep in your files!) a record of
the continuing education sessions you have attended. Check the boxes next to the sessions you attended.
Total the number of hours, keep this sheet, and you will be ready to complete your CFRE application for
initial certification and/or recertification.

Certified Fund Raising Executive (CFRE) International certifies fundraising professionals who
demonstrate the knowledge, skills and commitment to the highest standards of ethical and professional
practice in serving the philanthropic sector. For more information about CFRE certification, please visit

www.clre.org.

Activity Organizer: Association of Fundraising Professionals Greater Toronto Chapter

Audio Conferences (1.75 Hours)

Q How to Write Donor-centric Communications and Raise Lots of Money — Tom Ahern, April 18, 2007

Q Involving Your Board in Fundraising, Even When They Aren’t Perfect — Sandra Renner, CFRE, May 3, 2007

Q Why Business Continuity Planning is an Essential Tool for Nonprofits and Fundraisers — Peggy M. Jackson,
DPA, CPCU, June 19, 2007

Q Writing Tight: Preparing Successful Online Grant Applications — Diane Gedeon-Martin, September 6, 2007

Q Turning Passion Into Action: Creating a Rainmaker Board — Gail Perry, CFRE, September 20, 2007

Q Never, Ever Use Public Relations Without Measurement...New Metrics for Fundraising! — Clarke L.
Caywood, October 3, 2007

Q Branding—The Right Message, at the Right Time, to the Right People, in the Right Way — Dee
Vandewenter, October 23, 2007

Q Navigating Beyond “No”: The Nuances of Negotiation for Major and Planned Gifts — Patricia M.
Moline, CFRE, CFP, December 11, 2007

Luncheon Series (1.5 Hours)

Q Ethics and Personal Leadership — Dianne Lister, LL.B., CFRE, January 17, 2007

Q Giving Good Media — Susan Bloch-Nevitte, February 14, 2007

U Getting Face to Face With Donors — The Art of Asking Strategic Questions — Karen Osborne, April 19,
2007 (CAGP/AFP series)

Q Demystifying the Gift Planning Conversation: Tips to Help You Talk About Gift Planning from
Introduction to Stewardship — Linda Pearson, B.Sc., MA, MBA, May 9, 2007

Q Execution Trumps Strategy...but Culture Eats Strategy and Execution for Breakfast — Scott Haldane,
September 19, 2007

Q Making the Face to Face Ask with Style and Grace — Holly Benson, October 24, 2007

Workshop Series (2.5 Hours)

Q Ethics: A Guiding Force in Fundraising — Jeffrey Beach & Arthur Peters, January 17, 2007

Q Building Media Relationships — Susan Sommers, February 14, 2007

U Making the Most of Planned Giving Within Your Portfolio — Linda Clemow, BAS, CFRE & Jill
Nelson, CFRE, May 9, 2007

Q Preserve The Core and Stimulate Progress — Stephen B. Becker, September 19, 2007

Q Donor Retention: Communicating to Keep Donors — Rosemary Oliver, CFRE, October 24, 2007




Luncheon Series - Oshawa (1.5 Hours)

U Making Magic Moments: Creating Service Excellence Within Your Organization — Mark Climie,
CFRE, May 16, 2007

Audio Conference Series — Barrie (1.75 Hours)

Q Writing Tight: Preparing Successful Online Grant Applications — Diane Gedeon-Martin, September 6,

2007

U Branding—The Right Message, at the Right Time, to the Right People, in the Right Way — Dee
Vandewenter, October 23, 2007

Audio Conference Series — Peterborough (1.75 Hours)
U Navigating Beyond “No”: The Nuances of Negotiation for Major and Planned Gifts — Patricia M.
Moline, CFRE, CFP, December 11, 2007

Total number of contact hours:
(Number of contact hours = number of Education points on CFRE application/recertification form)



